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Synopsis  Home Security in the U.S. 
As the market for 
residential monitored 
security matures, the 
product and service 
mix for home security 
and safety and 
environmental 
monitoring solutions 
will adapt accordingly. 
This report analyzes 
the market for home 
security products and 
services, focusing on 
their integration with 
Internet-enabling 
technologies and 
emerging safety and 
security features that 
leverage a growing 
number of advanced 
communications and 
telemetry solutions. 
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Publish Date: May 05 “The market for home security and safety services will take on a new face, 

thanks in large part to such innovations as broadband Internet connectivity, 
emerging conmunications solutions, and affordable and reliable do-it-yourself 
products,” said Kurt Scherf, vice president and principal analyst for Parks 
Associates. 
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